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Check Ability of Sprayer to Handle Soybean Rust Challenges Before You Buy

DULUTH, GA – As concerns mount about a possible fast-moving outbreak of Asian Soybean Rust, the market for new and used sprayers is heating up. Growers in the market for a sprayer should know the facts about spraying fungicides before buy, according to Paul Haefner (HAYF-ner), sales engineer for the Ag Chem, a division of AGCO. 

“Buyers concerned about not keeping up with spraying demands this season should be aware that not just any machine with a water tank and spray boom will provide the answer for soybean rust.” (:08) ([image: image3.png]
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 Because of the fast-spreading nature of soybean rust, complete fields can be defoliated in as little as 15 days, Haefner says. That increases the likelihood of having to spray in wet or muddy fields to provide fungicide coverage just prior to or at the earliest stages of spore infection. 

“To curb losses as quickly as possible, your sprayer assembly should include a number of features that make up a good ‘rust package’.” (:05) ([image: image4.png]
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Those features include optimum horsepower, traction and boom stability.  Haefner advises growers and custom applicators to consider a number of factors if they’re in the market for a new sprayer this spring, including field power.

“Our RoGator line, including the 874, 1074 and 1274 models provide features to meet the demands of applying all types of crop protection chemicals, including fungicides, in all kinds of field conditions.”  (:12) ([image: image5.png]
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Haefner also recommends a center pivot type boom mount versus the parallel link design. “The center pivot mount holds the boom closer to the machine. If the boom rocks due to rough field conditions, it repositions itself quickly, causing the least possible variance in spray patterns. That’s particularly important with fungicides.” (:13) ([image: image6.png]
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Full-boom breakaway hydraulics, exclusive to RoGator applicators, also adds to reliability in the field, according to Haefner.  Other important factors to consider are traction for high load-carrying capacity and pressure since fungicides are applied at considerably higher pressure than herbicides.  

To help growers and custom applicators stay on target with the right nozzles and other important fungicide application techniques, Haefner says Ag Chem has created an easy-to-read spray guide called “Spraying Fungicides is Different.” 

“This provides recommendations on nozzle types, boom height, pressure and water volumes required for thorough fungicide coverage. To receive a free copy of “Spraying Fungicides is Different,” call Ag Chem at 877-454-3346.” (:16) ([image: image7.png]
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That toll free number again is 877-454-3346.  For more information on Ag-Chem products, visit www.rogator.agcocorp.com.
AGCO Corporation, headquartered in Duluth, Georgia, is a global designer, manufacturer and distributor of agricultural equipment and related replacement parts.  AGCO distributes its products in more than 140 countries.  AGCO offers a full product line including tractors, combines, hay tools, sprayers, forage tools, tillage equipment and implements through more than 9,200 independent dealers and distributors around the world.  AGCO products are distributed under the brand names AGCO®, AGCO®Allis, AGCOSTAR®, Challenger®, Farmhand®, Fendt®, Fieldstar®, GLEANER®, Glencoe®, Hesston®, Lor*Al®, Massey Ferguson®, New Idea®, RoGator®, SisuDiesel™, Soilteq™, Spra-Coupe®, Sunflower®, Terra-Gator®, Tye®, Valtra®, White and Willmar®.  AGCO provides retail financing through AGCO Finance in North America and through Agricredit in the United Kingdom, France, Germany, Ireland, Spain and Brazil.  In 2003, AGCO had net sales of $3.5 billion.
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